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Organization

· Get excited about what you are doing

· Get organized

· Start early

· Develop an irresistible program

· Have your sponsorship policies and procedures ready

· Choose potential sponsors strategically

· Involve sponsors in the activity whenever possible

· Use your contacts

· Know your history

· Have a budgetary goal

Accountability

· Don’t get greedy

· Follow through on your promises

Other Money Sources

· Don’t expect sponsorships to cover all of your costs

· Be creative when looking for sources of support

The Approach and The Message

· Know the sponsors’ expectations

· Use the most personal communication method possible

· Make your message clear and complete

· Keep it simple

· Remember your roles – they are the givers, you are the “beggars”

· Find out who you need to talk to

· Be professional, personable, and persistent – politely

· Build a relationship

· Don’t pressure

· Be prepared to take no for an answer

· Don’t take it personally

· Thank your sponsors early and often

· Keep your sense of humor

· Don’t be afraid to ask for what you really need

